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JIpBiBCHKMH HamioHATBLHMI yHiBepcuTer imeni IBama ®dpanka

CYYACHI BIBHEC-METPMKHM OLUIHKM EGEKTUBHOCTI MAPKETMHIOBMX 3AXOAIB

V¥ crarTi 06r'pyHTOBAHO HEOOXiMHICTE 3aCTOCYBAHHS MAPKETHHIOBOI aHAJIITUKY I Yac IJIAaHYBAHHS MapKeTHH-
TOBUX KaMIIaHil i3 3aJIydeHHAM MaKCHUMaJIbHO MOYKJIMBOI KiJIBKOCTI KaHaJiB KOMYHIiKaIlil y 4aCOBOMY IIPOCTOPI.
Hamnpamamu gocaimkeHHsa € TOIIyK eeKTUBHUX Oi3HeC-MeTPUK, 1[0 BUKOPUCTOBYIOTHCS IJIA OMIHKY e(PeKTUB-
HOCTi BIPOBa/KE€HHS MapKETHUHTOBUX 3aXoAiB. PesynbTaTu HOCHTiI)KeHHS IOKasaJiy, 10 Ha Cy4acHOMY eTami
PO3BUTKY aHATITUYHUX MOXKJIMBOCTEIN TpPamUIliiiHi mMeTomu mimbopy OisHec-MeTPUK 3MIHMJINCA i cTasu GiabIix
3aJIe’KHUMU Bifl chepu BeleHHsA OisHecy Ta KOHKYPEHTHOTO CepeIOBUIIA, BiJi KaHaJIiB B3a€MOJii 3 KJIi€HTaMu Ta
iXHBOI MoBemiHKY. BasKIuBUM Opu IILOMY € He JinIlle Habip yHiBepcaJbHUX METPUK, a ¥ crmermudiuamx, Heob-
XiTHUX AJS OKPeMHX MapKeTUHTOBUX KaHaJiB IMMPOCYBaHHA MPOAYKINi. 3acTOCYyBaHHA PO3TJIAHYTHUX y CTATTL
OisHec-MeTpUK JacTh 3MOTY OIepaTHUBHIiIe OIliHIOBaTH e()eKTUBHICTL OisdHec-IpoIeciB HA KOXKHOMY eTalli map-

KeTHUHIoBOI KaMIaHii.

Karouori cioBa: 6i3Hec-MeTpUKY, MapKeTUHIOBA aHAJNITHKA, 3aIyUeHHs KJI€HTIiB, yTPUMaHHSA KJI€HTIB, JKUT-
TeBA IMIHHICTDL KJIi€HTa, YIIPABIiHHA BiHOCMHAMHU 3 KJIi€eHTaMU, KoediieHT KoHBepcii.

IToctranoBka mpoGaemu. IlIBuaKuii pPO3BUTOK
iH(opMaIifHNX TEXHOJOTiN Jae MiAIPUEMIIAM MOMK-
JIVBiCTh IPUIMATHU CTPATETriuHi pillleHHA 100 BIPO-
BaJKeHHA HOBUX TOBapiB Ta BJOCKOHAJEHHS iCHY-
I0OUMX Ha OCHOBiI aHAaJidy BEJIMKUX MACUBIiB TAaHUX.
IHcTpymMeHTaMU OJiA  3iMiCHEHHA TAaKOro aHaJizy
BOJIONie MapKeTwmHroBa aHasitTuka. OTiKe, aKTyajb-
HUM CTa€ MMUTAHHA BUOOPY KOPEKTHUX MOKABHUKIB
Ta METOMiB AJIA BUPiIIeHHA MPAaKTUYHUX 3aBAAaHb 0i3-
Hecy: BUMipioBaHHA e(eKTUBHOCTI poboTu 3 (IIOTeH-
MiAHUMHK) IOKYIIAMU, BHU3HAYEHHS NPOOJIEeMHUX
ningaHoOK OisHecy Ta [Jid TOINYKY ILIAXiB YIOCKO-
HajeHHda. [[1sg 1mporo B MapKeTHWHIOBiN aHaNiTHUINL
BUKOPUCTOBYIOTEH OisHec-merpuku. MerTom cTaTTi €
ys3araJbHEHHA iCHYIOUNX MiAX0IiB TO0YI0BU CUCTEMU
0idHeC-MeTPUK MAaPKETHHTOBOI AaHaJITUKU, IOIIYK
npobjieM Ta IEePCIEeKTHB IIOKA3HUKIB OMiHKU eder-
TUBHOCTI MapKeTHWHIOBOl AiAJbHOCTI KOMIIaHiH.

Amnanis ocranHix mocaimskens i myoaikamiit. Pisnui
acIeKTu (PYHKIIOHyBaHHA I[HTepHET-MapKEeTUHTY
IOCTiIyKeHo y mpalsaX TaKuxX aBTopis, Ak: C.I'. AHTO-
myk, 0.0. ®omina, 10.0. ITyrina, A.B. Pegopuenko,
€.0. Tonumesa, T.B. Kupuuenko, .A. Kosaneuko,
H.C. Inaamenko, O.C. Casuenko, O.M. CoxanbKa,
0.A. Jlerxuii, C.€. XpymoBuu. IIpami sasHaueHmx
aBTOPiB MiCTATHL TEOPETWYHiI acCHeKTH BUBUYEHHS
TOHATH Ta KaTeropii MapKeTUHIOBOI MOJITUKU.

Buninenns He BUpilIeHNX paHille YaCTHH 3arajb-
Hol ipo6aemu. Mogens popmyBaHHs 6i3HEC-METPUKU
e()eKTUBHOCTI MapKeTUHTOBUX 3aXO0/iB 3aJI€KUTD Bif
chepu 0OisHecy, KOHKYPEHTHOTO CepeJOBUINA, KaHa-
JIiB B3aemogil i3 cmosKmBaueM, HMOT0 IIOBENiHKHU Ta
0araThbOX IHNIMX UYWHHUKIB. YPaxoBYHOUM CydacHi
MOJKJIMBOCTI MapKeTUHTOBUX OOCJiAKeHb, IO 0asy-
IOThCS HA aHAJITHUIIl 3HAYHUX MAaCHUBiB JaHUX, OJHUM
i3 3aBmaHb € OOIPYHTYBaHHA KJIOUOBUX METPUK 0i3-
HeC-TIPOIeCciB Ta MapKeTUHIOBUX 3aXO0[iB, IO BU3HA-
YaTUMYTh CTPATETril0 PO3BUTKY (hipMu Ta MIOMAIBIITL
YIIpaBJIiHCHKI pinieHHA.

Mera crarTi. Bosogiroun mpuitomaMu CUCTEMHOTO
OiaAXoay m0 aHAJ3y HaHUX, IO BILIMBAIOTh HA MapKe-
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TUHTOBY IifJIbHICTH, MOYKHA MTOMOTTHUCS BUPIIIeHHS
mpobseMu Ta HaJaBaTU PeKOMeHAAIlil AJsa MoJajb-
mux gpiti. Came ToMy CHUCTEMHUH ImiAXim mo aHasisy
MapKeTUHTOBOI AiAJBHOCTI IifAIpUMEMCTBA BU3HAUAE
BuOip Ta OOr'PYHTYBAHHSA CUCTEMU METPUK, AKi JAal0Th
3MOTY OI[iHIOBATH HUHIITHi cTaH mpas.

Buxman ocHoBHOTO Matepiadxy. MapkeTwHroBa
aHAJIITHUKA — Ile IIPaKTUKa BUMipIOBaHHA Ta aHAJI3y
MapKeTUHTOBOI AisJIbHOCTI mMiAIIpreMCTBA AJIA MigBU-
meHHsa ii epekTUBHOCTI Ta onTuMisarii Butpart [11].

YMOBHO MOKHA BUAIJUTHU OBa 3aBJaHHA MapKe-
TUHTOBOI aHaJIiTUKM: 30ip mammx i ix iHmTepmperairis.
Tadopmartiiro 36uparoTh i3 pisHUX AKepes: AKi KHOIKU
HATHCKAaIOTh KOPUCTYBAaUi, IK YaCTO BUKOPUCTOBYIOTh
OPOAYKT, AKi (PYHKI[I IPOAYKTY MOMYyJIAPHi, a AKI —
mi. Ili mani maroThs BiANOBigH HA NWUTAHHSA, IO caMe
BimOyBaeThCcsA, ajie He IMOACHIOIOTH mpuumH. Ha npy-
roMy eTami aHAJITHUK 3a JOIIOMOTOI0 MaTeMaTHUUYHUX
MeTOAiB Ta Mojeneil inTepmperye muppu daxramu,
AKi ITOACHIOIOTH MOBEAIHKY KOPUCTYBaYiB.

IIpuknagu 3aBmaHb, SKi JomomMarae BUPiIlyBaTH
MapKeTuHroBa aHaiitTuka [1, c. 96]: BumiproBaTu
Ta MOJIINIITYBaTU pPe3yJibTaTu IHTepHeT-MapKeTuH-
roBUX KaMIaHili; IepcoHaJidyBaTum KaMHOaHil g1
IOCATHEHHSA KpaImiol NPOAYKTUBHOCTI; OINTHMi3yBaTu
KoMyHIiKaIii y comiajsbHUX MepeKax; IJOIMOMOITH
y Ppo3poO0JieHHI BMicTy, AKMH € peJeBaHTHUM MIJIs
KOPHCTYBAaYa; MOJINIINTH O0CIYyrOByBaHHS KJIIE€HTIB;
OigBUNTUTH pPiBeHb 3aJ0BOJIEHOCTI KJIE€HTiIB; IIOCH-
JUTU JOAJNBHICTh KJi€HTiB; ImepembauuTy IeBHI mil
KOPMCTYBAYiB; mOIOMATraTH HOPUAMATH OiJBIIT TOUYHIL
Ta CBO€YACHIi pimnmmeHH.

Hs1 BUpimeHHA KOKHOTO i3 ITUX 3aBIaHb y MapKe-
THUHI'OBil aHAIITHII BUKOPHUCTOBYIOTE Oi3HEC-METPUKM.

Bisnec-meTpuka — 1l MOKa3HUK MJIA BUMIipIO-
BaHHS e(eKTHUBHOCTI OisHec-TIpomecy Ha KOXKHOMY
Woro erami, a TaKOK [IJs PO3PAXyYHKY MHOKA3HUKIB
BuTpaT Ta npubytky [9; 11]. ¥V taba. 1 momamo cuc-
TeMy OisHec-MeTPUK MapKETWHTOBOI aHaJNiTUKU 3
MOTJIANY MapKEeTUHTOBUX KaHAJIiB.
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Tabaumsa 1
BisHec-MeTpHMKN MapKeTHHIOBOI AHAJNITUKM 3 MOTJANY MapPKeTHHIOBUX KAHAJIB
MapkeTHHroBHMX MapkeTHHTrOBMI
Kaman Metpuxa KaHax Mertpuka

— 3arajpbHa KiJbKicTh BisuTiB — Pe#ATUHT KJIIOYOBUX CJIiB
— KinpKicTh yHiIKaIbHUX Bi3UTIB Onrumisais — YHiKaabHI foMeHn
— Ilepernany cTopiHKU TMOIIYKOBUX — ABTOpDHUTET JOMEHY
— Koegimient yrpumanusa cucTeM — Ixepesa Tpadiky
— Koepimienr KouBepcii — IIIBuaKicTh CTOPiHKHU

B . — CepeznHa TpuBaIicTh cecii

ebcaiiT _q . R e . .
ac, MPOBeIeHUi Ha CTOPiHITL KinpkicTh 3apeecTpoBaHUX yYaCHUKIB

— Ilepernsagu cTopiHKH 3a ceciio — BigsinyBanuicTs moaii
— IlokasHuUK BigMoB — 3rajJKu y COL[iaIbHUX MeperKax
— IIIBuakicTh BUXOMY — OnuTyBaHHA 3a0BOJIEHOCTL
— KinbkicTs Mapxerunrosi — Yucruit 6an mpomoytepa (Net promoter
— Koe@inienT yrpaueHux KJIi€HTIB mozii score, NPS)

— BigcoTok BiZKpuTHUX JUCTIB

— Bigcorok saucriB, AKi He mocAran
azpecariB

— Yacrka Haruckaab Ha (CTR,
click-through rate) enexrponni sucru
— BigcoToxk migmmucor

— OxynHicTs inBectunii (ROI)

— HoBi mignucuuku

EnexTponna
momTa

— BamoBuii moxin

— Jloxix 3a MPOMO-KOJ0M

— KinbKicTh MOTEHIIMHNX KJIi€HTIB
— KinbkicTs KiieHTH, AKi mpumdaiu

— Yacrka Haruckaub (CTR)

— BapricTh HaTHUCKaHHSA

— BapricTh moTeHIifiHOTO KJIi€HTa

— Kinpkictes norenniiiaux kiaienris (MQL,
— Marketing qualified leads)

IlnatHa peksama

— 3aJsyueHicTb

— OxomyIeHHA

(opraHiuse, miaTHe, BipycHe)

— KinbkicTs 3ragok

— KinbkicTs HOBUX MiANMCHUKIB

— Koedinienr 3pocranusa KijibkocTi
OiAIUCHUKIB

— Tpadirx

Conjianbui Memgia

Iocepeno: onpayvosaro aemopamu Ha ocHosi [6; 9; 11]

ITix wac BuOOPY KOPEKTHMUX METPHUK CJiT ypaxo-
ByBaTH, IPO AKe HKepesio imdopmarlii #aeTbcd, XTO
Oyle BUKOPWCTOBYBATH IIi JaHi, poOMTH BUCHOBKHU i
npuiimatu 0OisHec-pimenHa. Hanpukiaazx, KepiBHHT-
KaM JOCTATHLHO O0AUUTU OIJIAL KOXKHOTO MapKeTHUHIO-
BOT'O KaHaJly, a 3aBJaHHA aHAJIITHUKIB — 3arauOUTUCSA
Y HTOKA3HUKU [JIs TJINOIIOTO PO3YMIiHHSA IOBCAKIEH-
HOI misgabHOCTI 3amsa ii omTumisarii.

Y 2007 p. imBectrop [HeitB MarkKimaop pospobus i
sampomnonyBaB meron AARRR — cucremy MeTpuk mjis
oIiHKu OisHec-mpoIieciB. Y KMBAIOTh TaKOMK 1HIITY
Ha3BYy METOJY — «IIipaTChKi MeTpPUKH» uepes3 0coOIu-
BicTh BuMoBU abpeBiatypu AARRR [8].

ITocnimoBHicTh BuOOPY METPHUK 3a IIUM IigXOmOM
BigmoBimae TpamuiiiiHiii JiHidi KoOHBepciii: 3asy-
yeHHA (acquisition), axrmBamia (activation), yrpu-

manHA (retention), pexomenpgamii (referral), moxim/
MoHeTu3sallisa (revenue) (puc. 1).

3anyyenns — Iie IepIl 3a Bce JOHECeHHA iHGOD-
marnii mpo ToOBapM UM TOCJAYTU [0 IIOTEHIIHHUX
KopuctyBauiB. [ja OmiHKM e(eKTHUBHOCTI HA I[bOMY
eTari BUKOPHUCTOBYIOTh IMOKA3HUKU KOHBEPCil KOMXK-
HOTO KaHany KomyHikamii. Yactxa BigmoB (Bounce
rate) TaKoK € BAKJIMBOIO METPUKOIO IJIA I[iJIbOBUX
KaHaJiB 3ajJyueHHA. YCi I[i METpPUKHU IOIOMAaraioThb
0isHecy BUMIpATHU AKiCTH cBOro Tpadiky Ta 3arajabHy
MOBEIiHKY KOPUCTYBaYiB.

Ha eramni akmusauii 3any4yaioTs KII€HTIB, AKi BiKe
3HaoMi 3 TOBapoM/mociyiyroro. BiH moB’s3aHuit is
Tak 3BaHOIO Aral peakIlli€l0 — MOMEHTOM, KOJHU KJIi-
€HT YCBiIOMJIIOE I[iHHICTH TOBApY/IIOCIYTU i BUPIIIye
CTaTH IOCTiHHUM MOKyIIieM. MeTpuku, aKi Bimciim-

o Sk Bac 3HaXOZSATh Ballll KOPUCTYBayi?
Acquisition SATTVIEHHA Mempuku: CPC, CPL, CTR, Leads’
Yu OyB ycHilHUi MEpIIHi T0CBiX
Activation AKTHUBAIIIA KOPHUCTYBaHHSI BAIIUM MPOAYKTOM?
Mempuxu: CR, CPA
YoMy KIIIEHTH HE TIOBEPTAIOTHCS?
i TPUMAHHA . sk
Retention v Mempuxu: TpuBamicts cecii, Churn
; Un pexoMeHIyIOTh KIII€HTH Ball
Referral PEKOMEHJIAIIIL cepBic?
Mempuxu: NPS, CSI
Sk Bu 3apobnsere?
Revenue JOXIJ Mempuxu: LTV, cepenniii uek, cyma
BUPYYKHU
* CPC - Bapricts Hatuckauus, CPL — BapricTs noreniiiinoro kiaienara, CTR — BigHOmeHHsa HaTUC-
KaHb 10 II0Ka3iB, Leads — KiIbKiCTh HOTEHIIMHUX KJIi€HTIB
*% CR — koedinienT kousepcii, CPA — BapricTh KopucHOI il (peecTpariii, miJIUCKU TOIIO)

*%%  Churn — xoedilieHT BigTOKY

*dekk

Puc. 1. Mogeas AARRR niia mo0ygoBu cuCTeMH METPUK KOMIIaHil

NPS - ingekc gosabHOCTi Kiaienra, CSI — iHgexc 3a40BOJI€HOCTI KJaieHTaA

Ioncepeno: no6ydosano agemopamu Ha ocHogi danux [8]
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KOBYIOTh Ha IIbOMY €Tami, — Ile uac nepeOyBaHHA Ha
caiiTi, KiJbKiCTh HATUCKAHD i IEPETIAHYTUX CTOPiHOK.

Ha erani ympumarnna MapKeTOJIOTH CIPAMOBYIOTH
CBOI 3yCMJLISI HA BiKe iCHYIOUMX KJIi€HTIB, 11106 BOHU
poOmy TOBTOPHI 3aMOBJIeHHA. TyT BasKJIMBOIO € TOU-
HiCTh TapreryBaHHs. 3 iHIIIOr0 OOKY, 3aBAAHHAM 0i3-
Hecy Ha IIbOMY eTalli € YHUKHEHHS BiITOKY KJIi€HTiB.
J1s 1pOTO BaKJIMBO 3PO3YMITU IPUUYMHU, YOMY KJIi-
€HTU IIePeCTAlOTh KOPUCTYBATUCSA IPOLYKTOM.

BaxsuBo 3pobuTu Tak, 100 KOPUCTYBaui cepBicy
PEKOMEHIyBajJu HMOTO iHIMUM NOTEHIiHUM KODPHC-
ryBauam. II{o6 BumipAaTM pe3ysbTaTé HaA IHOMY
erami, KJi€eHTaM IIPOMOHYIOTh IPOUTH OIMMUTYBAHHSA Ta
BUBHAYAIOTh iHJEKCHU JOAJBHHOCTI Ta 3aJ0BOJIEHOCTL
KJIi€HTiB.

IMinboBi MeTpuKu Ha eTami OTPpUMAaHHSA JOXOLY —
me ROI, cykymumit moxinm Bim wopuctyBaua (LTV),
cepenHsa BUPYUYKa Ha ogHoro KopucryBaua (ARPU).

Merox AARRR wmictuTh yeci KiouoBi eramu 3poc-
TaHHSA, 1 BiH HNONyJAPHUN 3aBAAKU CBOili IIPOCTOTI.
IIpore HuHI me#l miAXiL KPUTUKYIOTH, OCKIiJIbKH
nJs1 OinbIOCTi cepBiciB BUCOKMI piBeHb 3aaydyeHHS
HOBHUX KOPHCTYBauiB He 000B’A3KOBO 03HAYAE YCITilll-
HUM cTad cupas. Tak, KiIbKicTs MOGLIBHUX JOLATKIB
y App Store y 2020 p. mopiBaauo 3 2008 p. 36iabIn-
aacsa y 69 pasiB [12]. OgHak y:ke 3a mepiri Tpu [IHi
micJid BCTAHOBJIEHHS MJOJATKM BTPAUalOTh y cepel-
HbOMY 77% CBOIX IIIOAEHHUX aKTHUBHUX KOPUCTYBAa-
uip (DAU). 3a 30 guiB Bonu BTpauators 90% DAU,
3a 90 nuiB — momanm 95% . Tox AKINO cepegHbLOCTA-
TUCTUUYHUN momaTok sanydae 100 HOBUX KOPHUCTY-
BauiB, uepe3 TPU MicAIli HOro akTUBHA ayIUTOPid
CTAHOBUTH Juilie I’ aTh oci6 [7]. Takum umHOM, HaA
IepHInii JIaH BUXOAUTH YTPUMAaHHS HAABHUX KJIi€H-
TiB, i aKTyasabpHOIO 3apasd crae momeab RARRA, aky
sanpononyBasu y 2017 p. [13] (puc. 2).

BigmoBizHO M0 MOT0 3MiHIOETHCA IIPIOPUTETHICTH
METPUK, B3a AKUMH HeOoOXiZHO cIocrepiratu nmjs
IOCATHEHHS YCIIiXY.

Bubip meTpuk nas ominku edeKTUBHOCTI OisHecy
3aJeKUTh Big crnenudikum OiAJBHOCTiI, TPUBAJIOCTI
IiAJBHOCTI HmigmpmeMcTBa, KOPUCTYBAaUiB Ta iHIIMX
ynuHuKiB. IIpore € Habip yHiBepcaJlbHUX METPUK,
AK1 MOJKHAa 3aCTOCYBATH IJiA OiJBIIIOCTI BUIIAIKiB.

OcHoBHUMU 0izHec-MeTpukamu € [2]:

— CAC (customer acquisition cost) — BapricTs
3aJIy4eHHs OLHOTO CIIOXKMBAYA;

— LTV (lifetime value) — mpubyTok, AKuii mpu-
HOCHUTH CIOYKMBAY IIPOTATOM YChOTO Mepiomy Horo
KOPHCTYBaHHA IMPOLYKTOM ab0 IIOCIYro KOMIIAaHii;

— ARPU (average revenue per user) — cepemHiit
IIOMiCAYHUN AOXiJ ¥ POSPaXyHKY HaA OJHOTO CIIOYKU-
Baua;

— CR (conversion rate) — wacTKa KOpPHUCTyBauis,
AKi 3mificHUIN IMiJLOBY Aito (KoedillieHT KOHBepcCiit).

Bapricts 3anyuenna ommoro cmoxkmBaua (CAC) —
e cyma, AKy KOMMOAaHiA BUTpayae Ha MapKEeTUHTOBi Ta
peKJaMHi 3axonu, 1100 3aayunTy KiaieHTiB. [lepen Tum
AK TMOTEHIIMHUN CIOMKWBaU CTaHe KJIEHTOM CepBicy,
3 HIM acoIlil0eThCs cyMa BUTpaT, AKa mopisuioe CAC.
TakuM YMHOM, CIOYATKY KOMIIaHiA Mae BUTpATH,
moB’A3aHi 3 HOBUM KJiieHToM. Koam Bim HbOro Haf-
XOIATH OILIATH, KOMIIAHIS IepI HijK 3apo0UTHU, BUXO-
IuTh y Hyab. Llell mporjec Ha3WBAIOTh NOBEPHEHHAM
Baprocti BamyuenHsa cnoxkuBaua (CAC Payback) -
vacoM, HeoOxiguuM miid Toro, 1mob okynutu CAC [2].

Ananis nokasnuka eéapmocmi 3aAYueHHA KJIEH-
mie (CAC) pomomarae moOyayBaTu MOJeJb IIPOCY-
BaHHA IPOAYKTY, CTEKUTH 3a eheKTHUBHICTIO KaHAa-
JiB, IOJIiNIIyBaTW CTpaTerilo IX BUKOPUCTAHHA i
HaMaraTucs ONTHMi3yBaTy BUTPATU 0e3 yTpaTu KJIi-
euriB. Ile ay:ke BaKJmBO i 6e3mOCEPEIHBHO BILJIMBAE
Ha moJto 6isHecy i moxinm GisHec-IPOEKTY.

PospaxyBatu CAC wmosxkHa pABOoMa crocobamMu:
IIPOCTUM, I06 IIPOCTO IIO0AUYUTH 3arajbHy KapTUHY
crany 0i3Hecy, Ta CKJIAaIHUM, OiJIbII TOYHUM.

VY mepmiomy Bumaaky CAC — 1e BiZHOIIIEHHS CyMU
BCiX BUTpaAT HA peKJaMy IJd 3aJTyUYeHHS HOBUX KJIi-
€HTIiB 0 KiJILKOCTi HOBUX KJII€HTIB, AKi NpUUIIIN B
pedysabrari peksamMHuUX Ait. dasa 6inbmioi TouHOCTL
pesyJsbTaTy B UYHCEJbHUK QGopMyJu Tpeba BKJIO-
YyaTH BCi CKJIQAHUKHU BUTPAT Ha peKJIaMHi fii: sapi-
gatu GpaxiBIAM i3 pekJaMu, BapTicTh (OTO Ta Bimeo
IJs1 peKJaMHUX IIOCTiB, po0OoTy musaiimepa, OILIATY
po0iT i3 HanmMcaHHSa PeKJaMHUX TEeKCTiB, BUTPATH Ha
3B s130K ToIro. Ile ckJamHimmmii, GiABII TOYHUHN CIIO-
ci6 pospaxyuxy CAC.

ITokasHUK BapTOCTi 3a/IlyuyeHHS KJIE€HTIB aHAIIZY-
IOTH Pa30OM i3 NOKASHUKOM HUMMEBOL YiHHOCMI KJli-
enma (Lifetime Value). dKurreBa minHicTs Kiaieura —
e OOoXif, AKMHA OUiKyIOTh OTPUMATH 3 KOHKPETHOTO
KJi€eHTa 3a 4Yac MOro akKTMBHOI B3aemonil 3 OisHe-
com [9, c. 24]. LTV mnor’azauwnii i3 mouarTam CLT
(Customer Lifetime) — cepegnim wacom 3sanydyeHHS
CIIO}KMBaUa B MOCJYyTU ab0 MPOAYKTH KOMIIaHii.

ITeit mokasHUK My:Ke BaKJIUBUMN IJId OMIHKU Map-
KEeTUHTOBUX Ta PeKJIaMHUX i, OCKiJIbKU:

— BiH € crJagHUKOM po3paxyHKy ROI (mosep-
HeHHda imBecrtuiit). ROI — me oxmu 3i crocobiB o1ri-
HUTHU Bifjaudy BiZ BUTpAT Ha PEKJIAMY;

3po0iTh Tak, 00 Ballli KOPUCTYBadi
HOBEPTANHCS

Hogi kopucTyBadi IOBUHHI TOOAYNTH
LIHHICTH BaIlIOT'0 CEPBICY BiApasy

3po0iTh Tak, m100 Bali KOPUCTyBadi
PEKOMEHyBaJIM Balll CEPBiC

3apoluisieTe B pe3yJbTati X il

Retention YTPUMAHHS
Activation AKTHUBALILA
Referral PEKOMEHJTAITIT
Revenue JOXIJT
Acquisition 3AJIYYEHHA

BukopucToByiiTe CBOIO ayAUTODIIO,
1100 3ay4YnTH 1IIe OibIne
KOPHCTYyBadiB

Puc. 2. Mogeas RARRA nisa mo0GyaoBHu CHCTeMH METPHK KOMIIaHil
Iocepeno: nobydosaro asmopamu Ha ocHosi danux [7]
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— morioMara€e BH3HAUUTHU IIiJIBOBY ayJaUTOPiio
O0isHecy i, TaKUM YMHOM, 30iJbIIUTU e(eKTUBHICTH
PEeKJIaMHUX il Ta ONTUMi3yBaTH CTPATETiI0 yTPU-
MaHHS KJi€HTiB;

— [ae 3MOry IIOAIJIUTH KJIE€HTIB Ha TIpynu 3
TOTJIAAY BUTITHOCTI mys GisHecy.

Bucoke smauennsa LTV ykasye Ha Te, III0 KOpUC-
TyBaui 3aJJ0BOJIEH] cepBicOM i MPOAYKTOM Ta IIOBepTa-
IOThCSI, 11100 3POOUTU MOBTOPHY MOKYUKY. HusbKuMit
LTV osmauae mporuiaexue.

Cuiesiguomenns LTV ta CAC mae amory omiHuUTH
ycmimHicTh MapKeTHHTOBOI crparerii. SIKimo me Bif-
HOIIIEHHsA MeHIe 1, Ie osHauae, I10 0Oi3Hec 30UTKO-
BU; AKIO JOPiBHIOE 1 — KOIITH 3 KOMKHOIO KJIi€HTa
BTPavalThCs; AKINO Oinbiie 3 — edeKTuBHiCTH 6is-
Hec-MOJleJIi € Ha eTaJIOHHOMY piBHI [4, c. 24].

Haiinmomupeninti il gas sMeHIIeHHS BapTOCTi
3aJTyUYeHHA OJHOTO CIOMKMBaUa BKJIIOYAIOTH [4, c. 24]:
ONTUMiBaIlil0 KOHBEPCii; MimABUINEHHSA KOPUCTYBAIlhb-
Kol I[IHHOCTi 3a pPaxyHOK MOJaTKOBUX MoAU(DikaIliit
TOBapy; B3alPOBAYKEHHS CUCTEMU YIPABJIiHHS Bif-
mocunamu 3 Kiaiearamu CRM (customer relationship
management).

Cepedniit doxid 6i0 o0nozo kaienma (ARPU ) wmic-
TUTH iH(pOPMAI[il0 AJA BUMIPIOBAHHA I[IHHOCTI IIPO-
IYKTY, IPOTHO3YBaHHA NMPUOYTKY i Jae 3Mory mpu-
fimaTu oOGr'pyHTOBaHi pirmenHs mono 6isuecy [5]. Ila
MeTpUKa IIOKasye, CKiJIbKM KOPUCTYBAa4 BUTpadae Ha
NPOAYKTU KOMIAHII y po3paxyHKY Ha MicAllb Ta €
OCHOBOIO JJIA IOy KJIIEHTIB HA IPYNU 3 MOTJIAAY 1X
KOpUCHOCTI aJs1 6isHecy 3a MUHYJIUHA Micainb. Takum
YUHOM, AKIINO0 aHAJITUK BU3HAUUTDH, AKi KJIIEHTU €
HaNOIIBINT IIJIATOCHIPOMOMKHUMU, MOKHA MHiABUIITUTH
CEepeHI0 BUPYUYKY 3a MiCAIb.

ITokasuuku LTV ta APRU nos’asani misk coboro,
IIpoTe iX Y4acTo IJIyTaloTh.

LTV - me npubyTokK, SAKHA NPUHOCUTH KJIEHT
nporarom po6oru 3 HuM. ARPU mokasye mpubyTox
Bify poboTH 3 KOpHCTyBaueM 3a meBHuil mepiox. Pis-
HUIA MiK numu merpukamu — Lifetime — TpuBamicTs
JKUTTS KJi€eHTa B paMKax 06isHec-mpoekxTy [3].

ARPU me Mae onTuMaJIbHOTO 3HaueHHA. AJe €
onHe mpaBuio: AKio ARPU sumKyeTbCcs, HEOOXigHO
s3aysiydyaTu Oijnble KiieHTiB. {10 MeTpuUKy He MOKHA

Crucox BUKOPHMCTAHUX IKepe:

KOHKDETHO OI[iHHUTH, TOMY II[0 BOHa Iy’Ke€ CHUJBHO
moB’sA3aHa 3 KiJIbKiCTIO KJIi€HTiB.

Koegiuienm xongepciii (CR) — uacTKa KOPUCTyBa-
uiB, AKi 3pificHman 11inboBYy Aifo. Ile onmH 3 OCHOBHUX
MMOKa3HUKIB edeKTuBHOCTI B IHTEpHET-MapKeTHUHTY.
TToxasHuK KOHBepCii, K i OyAb-sKa iHIITa MeTpUKa B
IHTEpHET-MapKETUHTY, HEe € aOCOTIOTHOIO BEINUYNHOIO.
Ha Besmumny KoHBepcii BI/IMBaiOTh Pi3HI YUMHHUKU:
TeMaTHKa Hillli, cepemHiii ueK, piBeHb KOHKYPEHIIii,
aCOPTUMEHT TOBapiB.

Excnepru BuBenu cepenHiii koedilmieHT KoHBepCii
B HAUMONYJIAPHIIMNUX HIiIllaxX, 3HAUYEHHA TKOTO MOKHA
IOTPUMYBATHCA IIiJi yac po3pobJieHHsA OisHec-ILIaHy
craprany. 3aJe;KHO Bij cdepu i1oro 3HaUYeHHA KOJIU-
BaeTbes Bix 2% mo 10% [3].

BucHoBku i mpomosumnii. MapkeTuHroBa aHali-
TUKa — Ie Habip iHCTpyMeHTiB, IO Ja€ 3MOTY OIli-
HIOBATH e(PeKTHUBHICTh MAPKETWHTOBUX MOill Ta Hamaae
BaKJIMBY iH(pOpMAIif0o IJaA onTUMisarii mIpogyKTHUB-
HOCTi, AiarHoCTUKU HpobJsieM y poOOTi 3 KJieHTaMu
Ta CHiBBiJHECEHHS AiAJBLHOCTI KJi€eHTA 3 HOTO JOBTO-
CTPOKOBOIO ITiHHiCTIO.

3ampononoBana y 2007 p. cucremMa MOHiTOPUHTY
metpuk AARRR, 110 Bigmoimae Tpamumivimiii Jrifimi
KoHBepciii: samyuenus (acquisition), axrTuBarisa
(activation), yrpumannsa (retention), moxinx (revenue),
pexomenpatii (referral), HuHI € MeHII aKTyaJbHOIO.
YHacaimoK 3pocTaHHA KOHKYPEHTHOI 00POTHOM 3a KJIi-
€HTa 3pocJjia BapTiCTh 3aJlyueHHA HOBUX KJII€HTIB, Ta
e()eKTUBHIIIIE ITpaIfoBaTUMe Oi3Hec, SKHM 30CepemKy-
€ThCA Ha YyTPUMAHHI HAaABHUX KJieHTiB. TakuM YmHOM,
HUHI GBI aKTyaJIbHOIO € CHCTeMa ITOOYIOBU METPUK
sa mpuanunom RARRA (retention, activation, referral,
revenue, acquisition), me samyueHHsa HOBUX KJI€HTIB
3HAXOMUThCA HA OCTaHHBOMY Micii. 1 edeKTuBHI-
IITOT'0 YIPABJIiHHSA MAPKETUHTOBOIO JisA/JIbLHICTD MOILILHO
BUKOPHCTOBYBATHU TaKi Oi3HeC-MeTPUKU: BapTiCTh 3aJy-
uyenHsa ogHoro crnoskmBaua (CAC, customer acquisition
cost), BapTicTh CHOKWMBAUa IIPOTATOM YCHOTO IOTO
SKUTTA AK CIOMKUBaYa MPOAYKTIiB ab0 IOCAYr KOM-
mamii (LTV, lifetime value), cepenmmiii momicaunnii
Ioxim y po3paxyHKy Ha omgHoro cmosxkuBaua (ARPU,
average revenue per user) Ta yacTKa KOPHUCTyBaduiB,
aki spiticauau minboBy nio (CR, conversion rate).
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JIpBOBCKUY HAIIMOHANBHBIN yHUBepcuTeT umMeHu VIBana @paHKo

COBPEMEHHBIE BM3HEC-METPUKI 5
OLUEHKM DOOEKTMBHOCTU MAPKETMHIOBBIX MEPOITPUSITUN

Pesiome

B crarpe o6ocHOBaHA HEOOXOZMMOCTH IPUMEHEHWs MapKEeTHHIOBON AHAJWTUKU, KOTOPas YYUTHIBAET MAKCHU-
MAJIbHO BO3MOYKHOE UYHCJI0O KAHAJIOB KOMMYHHKAIIUU BO BpeMeHHOM wuaMepeHuu. [l omeHKu 3(hdeKTuBHO-
CTH BBIITOJIHEHUS MAaPKETUHIOBBIX MEPONPHUATHI B MapPKETUHIOBOM aHAJNTUKE HCIIOJIb3YIOT OM3HEC-METPUKU.
PesynbraThl IpPOBEEHHOrO WCCJIEJOBAHUS IMOKA3ajM, YTO HA COBPEMEHHOM JTalle Pa3BUTHUS AHAJIUTUUYECKUX
BO3MOJKHOCTE! TPaguIlMOHHBIE METOABI IoJ00pa OM3HEeC-MeTPUK MEHSIOTCA U 3aBUCAT OT chepbl BeleHUus Gus-
Heca U KOHKYPEHTHO! CpeJbl, OT KAHAJIOB B3aUMOIEHNCTBUSA C KJIMEHTaMU U UX MOBeAeHUs. IIpu 3TOM BecomMy:o
pPOJIb UIPAIOT He TOJBKO YHUBEPCAJbHbIE METPUKHU, HO U creluduiecKre MeTPUKY, UCIOJb3yeMble JJIs OLeHKU
OTAEeJIbHBIX MapPKETHUHI'OBBIX KAaHAJIOB IIPOABUMEHUA IIPOAYKITHUHA. HpnmeHeHHe PacCMOTPEHHBIX B CTaThbe 61/13-
HeCc-MeTPUK I03BOJIUT 0oJiee OMEePATUBHO OIeHWBATH 3(M(MEKTUBHOCTH OM3HEC-IPOIIECCOB HA KayKIOM JTale
PeKJaMHOU KaMIIaHUN.

KiroueBble ciaoBa: Ou3HEC-METPUKU, MAPDKETUHIOBAas AHAJIUTUKA, IPUBJIEUEHNE KJINEHTOB, yIePrKaHUe KJINEH-
TOB, JKHU3HEHHAsA IEHHOCTh KJIMEHTAa, YyIIPpaBJIeHNe OTHOIIEeHUAMU C KJIMeHTaMu, KOBq)q)HHHeHT KOHBepCcuu.

Marets Oksana

Panchyshyn Taras
Prokopovych-Pavlyuk Iryna

Ivan Franko National University of Lviv

MODERN BUSINESS METRICS FOR EVALUATION OF EFFICIENCY OF MARKETING MEASURES

Summary

The article substantiates the need to use marketing analytics when planning marketing campaigns with the
involvement of the maximum possible number of communication channels in a time dimension. The area of
research is the search for effective business metrics used to assess the effectiveness of the implementation of
marketing activities. The results of the study showed that at the present stage of development of analytical
capabilities, traditional methods of selecting business metrics are changing and depend on the scope of busi-
ness and the competitive environment, the channels of interaction with customers and their behavior. When
choosing the correct metrics, analyst should take into account all the sources of the information, also who
will use this data to draw conclusions and make business decisions. Thus, to analyze the performance of the
website, we should determine the number of visits, conversion and retention rates. We can evaluate effective-
ness of email campaigns by the proportion of open emails, the number of clicks, and return on investment. In
the case of paid advertising analysts should estimate the quantity and cost of clicks, the number and value
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of potential customers. For effective management of marketing activities, it is advisable to use the following
business metrics: the cost of attracting one consumer, the cost of the consumer throughout his/her life as a
consumer of the company's products or services, the average monthly income per consumer and the propor-
tion of users who performed the targeted action. The primary indicators for calculating business metrics are
the company's revenue and expenses. To obtain a reliable value for a business metric, one should take into
account all types of expenses associated with product promotion — salaries for specialists in advertising,
the cost of photos and videos for advertising posts, designer’s work, payment for writing advertising texts,
communication costs, and others. The sequence of metric selection according to one approach corresponds to
the traditional conversion funnel. However, nowadays for the most services a high level of new user engage-
ment does not necessarily mean success. Thus, better sequence of metrics is as follows: retention, activation,
referral, revenue, acquisition.

Keywords: business metrics, marketing analytics, customer engagement, customer retention, customer value,
customer relationship management, conversion rate.



